LISTING

YOUR HOME

McGraw

REALTORS®






WE ARE
COMMITTED TO
HELPING YOU

SUCCESSFULLY
SELL YOUR
HOME

AT MCGRAW
REALTORS®

By listing with McGraw REALTORS®, you
can be confident knowing you have the
most educated agents with an
impeccable reputation of giving
outstanding service. McGraw
REALTORS®, known for a tradition of
excellence, has been successfully helping
sellers for more than 86 years to get
their home sold. It's critical to hire a
qualified agent who understands the
current market conditions and trends, so
when it really matters... choose McGraw.

We make real estate simple.



WHAT YOU CAN [3,4439]

We understand real estate, we know how to guide our customers through the entire process.

We strive for a seamless, stress free transaction for the best customer satisfaction.

Market condition A strategic plan to Communication Negotiation
consultation for prepare & market throughout the listing strategy
pricing your home your home & selling process
Compliance- To keep the Navigation Satisfactory
seller on track in through customer service
contract of their role for contract to to ensure a
performing & timelines close successful closing

in contract



PRICING & PREPARING

YOUR HOME

FACTORS IN PRICING FACTORS IN SELLING
YOUR HOME YOUR HOME

e Market condition e Correct pricing

e Location, size, and age e Strategy & timing to list

e Number of bedrooms & e Marketing strategy

bathrooms e Agent reach capability

e Garage size e Negotiation Strategy

e Property condition e Navigating contract to close

e Features & finishes obstacles

FOR MAXIMUM VALUE IN A TIMELY MANNER



A STRATEGIC MARKETING PLAN

MADE FOR YOUR HOME

e FACEBOOK CONNECT

e LISTING VIDEOS

e PROFESSIONAL PHOTOS
e ONLINE ANALYTICS & STATS
e EMAIL MARKETING

e SOCIAL MEDIA CONTENT
e WEBSITE SYNDICATION

e LISTING FLYERS

e YARD SIGNAGE

e PUBLICATIONS

e POSTCARDS

REACH MATTERS. INSIGHT MATTERS



COMMUNICATION THROUGHOUT

THE SELLING PROCESS

LISTING SELLING

1 Present offers with net sheets to

1 Discuss price and marketing strategy.
negotiate to an executed contract.

2 Sign all documents pertaining to listing. o R IS EEIen Eppel e

Confirm with the seller the date to gelller < clitsnel IeERetons.

listing will be live on the market. Negotiate repairs within the time frame

allowed in the contract.
4 Schedule open houses or other events.

4 Help coordinate contractors for repairs.
5 Provide feedback of all showings to seller.

5 Communicate appraiser appointment.
Review market statistics with the seller

throughout listing period. 6 Review the settlement statement.
Review ongoing marketing efforts with the 7 Coordinate final walk-through & closing.
seller.




COUNTLESS TERMS IN THE
NEGOTIATION

e PRICE

e CLOSE DATE

e EARNEST MONEY

e INCLUSIONS/EXCLUSIONS
e SELLER CONCESSIONS

e HOME SERVICE AGREEMENTS
e FINANCING

e CONTINGENCIES

e REPAIRS

e LOW APPRAISALS

e SURVEYS

e APPRAISAL REQUIREMENTS
e TITLE REQUIREMENTS




NAVIGATING CONTRACT  [START HERe
TO CLOSE i

%ONVERT AN OFFER

¥ | INTO A CONTRACT

PROCESS CONTRACT AND e PRESENTING OFFERS + NET SHEETS
COMPLETE COMPLIANCE e STRATEGIZE NEGOTIATION
e REVIEW FINAL CONTRACT TO ENSURE IT IS e WORK DILIGENTLY AND QUICKLY TO
ACCURATE AND COMPLETE HELP SELLER FINALIZE CONTRACT
e REVIEW TIMELINES OF CONTRACT WITH SELLER
& SELLER'S DUTIES TO FULFILL THE TERMS A
e PROCESS CONTRACT AND FILE WITH ,
@ BROKERAGE FOR ADDITIONAL COMPLIANCE 8 @
— SET UP WITH TITLE COMPANY INSPECTIONS |O= ]
— a e ORDER/UPDATE ABSTRACT e COORDINATE INSPECTIONS WITH SELLER
e RESOLVE ANY TITLE REQUIREMENTS e PRESENT ALL INSPECTION REPORTS & REPAIR REQUESTS
e [LOAN PAYOFF INFORMATION o NEGOTIATE REPAIRS
¢ HOA COMMUNICATION TO CLOSER e HELP SELLER OBTAIN REPAIR BIDS

e REPAIRS COMPLETED PRIOR TO CLOSING

e RE-INSPECTIONS
ﬁ. APPRAISAL
' - e SCHEDULE WITH SELLER
".

e PROVIDE HOME DETAILS AND
COMPARABLES IF NEEDED

RESIDENT SERVICE ﬁ * NEGOTIATE IF LOW OR HAS REQUIREMENTS
AGREEMENT

y
o SELLER COVERAGE/BUYER y

COVERAGE
e ORDER AGREEMENT

CLOSING FINISH

e COORDINATE THE PRE-SIGNING PROCESS

e MOVE OUT WALK THROUGH

e COMMUNICATE UTILITY SCHEDULING

e HELP WITH LAST MINUTE PROBLEMS BEFORE FINAL CLOSING
e FUNDS WIRED

e KEYS HANDED OVER AT CLOSING



SERVING
ALL YOUR

McGraw

REALTORS®

McGraw

REALTORS"®

MCP cueren
McGraw

REALTORS®
LAND|FARM |RANCH

McGraw

REALTORS®
RELOCATION & REFERRAL

REAL ESTATE NEEDS

MCGRAW RESIDENTIAL

MCGRAW PROPERTY MANAGEMENT
& LEASING

MCGRAW COMMERCIAL PROPERTIES

MCGRAW LAND, FARM, & RANCH

WINFIELD PROPERTY MANAGEMENT WITH
MCGRAW REALTORS

FULL-SERVICE RELOCATION & REFERRAL
DEPARTMENT






JENNIFER CAMPBELL

, 218.852.5878

W jcampbell@mcgrawok.com

ABOUT ME:

Hello my name is Jennifer Campbell, | come with over 24 years of experience serving the Tulsa metropolitan area.
| have established myself as a premier expert in residential real estate. | began my journey in Property
Management. | learned that while a house is a just building, a true home is where your unique story begins. This
insight allows me to not just sell properties, but to help families find their perfect next chapter.

| specialize in luxury properties and relocation, providing clients with unparalleled negotiation skills and deep
market insights. | combine this proven data-driven approach with a personal touch, ensuring every client achieves
top-tier results. Whether you are hunting for a first fixer-upper or downsizing to a quiet suburban oasis, | bring a
keen eye for potential to every transaction.

| am a dedicated community member. When I'm not negotiating deals, you can find me working out, playing golf,
or spending time with family and friends.

e Member National Association of REALTORS®
e Member Oklahoma Association of REALTORS®
e Member Greater Tulsa Association of REALTORS®
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